1st Woodrow Wilson’s Response: 

“A notable example is the way in which Mr. Carnegie was bought out of the steel business. Mr. Carnegie could build better mills and make better steel rails and make them cheaper than anybody else connected with what afterward became the United States Steel Corporation. They didn't dare leave him outside. He had so much more brains in finding out the best processes; he had so much more shrewdness in surrounding himself with the most successful assistants, he knew so well when a young man who came into his employ was fit for promotion and was ripe to put at the head of some branch of his business and was sure to make good, that he could undersell every mother's son of them in the market for steel rails. And they bought him out at a price that amounted to three or four times,—I believe actually five times,— the estimated value of his properties and of his business, because they couldn't beat him in competition. And then in what they charged afterward for their product,—the product of his mills included,—they made us pay the interest on the four or five times the difference.”

� Woodrow Wilson, “Monopoly or Opportunity?”, 1912. 
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