Market intermediaries: The people who are involved in transfer of goods and services from producer to consumer are called market intermediaries.

Classification of middlemen:

Middlemen can be classified in the several way such as the following:

A. On the basis of ownership
i) Agent middlemen

ii) Merchants middlemen

i) Agent middlemen: They do not getting the ownership of the dealing products. They are classified in the following way:

a) Broker

b) Manufacturers agent

c) Selling agent

d) Commission agent

e) Auction

f) Factors

g) Clearing and forwarding agent 

a) Broker: Broker is an agent middlemen, is collecting buyers and sellers. They do not getting the ownership of products. They help only the owner of products to buy or sale. They get commission by agreement. They are not fixed agent in product distribution and they have no control on ownership of product, price, etc.

b) Manufacturers agent: Manufacturers’ agents are that agent middlemen who are dealing same commodities of no-competitor producer. They are engaged to sales a small portion of total commodities produced by the different producers. They are not able to setting price and other conditions of sales. They get a fixed commission or percentage of total selling commodities as a salary.

c) Selling agent: Selling agents are that agents who are independent and they deals the whole volume of produced goods by agreement by the producers. They engaged as a agency and exercise full power of product selling condition. He is only one distributor. For example, only on distributor of Australia Red Cow Sanower Corporation.

d) Commission merchant: commission merchants are those agent middlemen who exercised all responsibilities of commodity selling and he gets full power rather than other agent middlemen. An agent who usually exercise physical control over and negotiates the sale of goods he handles, usually enjoys brooder powers as to prices methods and terms of sale than does he broker although it must obey instructions issued by the principal.

e) Auction: In auction a large amount of commodities were sold. Here, buyers physically present and price was determined by bargaining. It is not necessary a fixed shop or office for selling auction goods.

B) Merchants middlemen: are classified in the following two broad categories-

a) Wholesaler

b) Retailer

a) Wholesaler: They are different categories:

i) Merchant wholesaler: are that types of wholesaler who are independently operate his business and getting ownership of commodities which he deals. That is, they purchase product directly/independently operate his business. They are two sub divisions:

1. Full service merchant wholesaler: Stored commodity for a large time, fall into credit, delivery goods and managemental help etc. Service are supplied. They are two types-

Wholesaler merchant: mainly wholesaler market sales goods to the retailers and supplied all types of services.

Industrial distributors: Generally, they deal industrial products. They sales product to the industrial user not retailer. They do not deal consumers goods.

2. Limited service merchant wholesaler: They take ownership of product but do not exercise all the roles of wholesalers. They have done some specialized work. Some of them-

Cash and carry wholesalers: They sale product on cash not credit and there is no responsibilities to reached the product to the retailer shop. Retailer reached the wholesalers shop and buy product.

Truck Wholesalers: They are known truck jobbers. Mainly they sold product and delivery product at a time. They delivered perishable or semi-perishable products by truck or van.

Drop shippers: They engaged in large industry. They do not stock and transport of products. They take order from receiver and then search a supplier and order them to reach the product to the receiver in time.

Rack jobbers: They are that types of wholesalers who are not dealing consumed goods. They sale product to the grocer and medicine retailers.

Producers cooperatives: They build producers’ cooperatives and assembling products in a place to sale local market.

Mail order wholesalers:
2. Brokers and agents: Real estate brokers, insurance broker, share broker are include in this type of wholesaler.

3. Manufacturers’ sales branches and offices: New producers are opened this type of wholesaler branches. They do not take the help of independent merchant wholesalers. Sales branches stored product but sales office do not store product.

Retailer:

Retailer can be classified in the several ways. These are as the following:

A) On the basis of volume of sale

i) Large traders

ii) Small traders 

B) On the basis of product line

a) General merchant store

i) Departmental store

ii) Variety store

b) Specialty store

C) On the basis of ownership

i) Independent store

ii) Chain store

D) On the basis of method of operation

i) Super market

ii) Discount store

iii) Non store retailing
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