Wholesaling and Retailing

Wholesaling

The American Standard Industrial Classification manual-

Wholesaling as including establishment or places of business primarily engaged in selling merchandise directly 

· to retailers

· to industrial

· institutional or professional users

· to other wholesalers

· or acting as agent in buying merchandise for 

· or selling merchandise to, such person or companies

Retailing

Retailing includes all activities directly related to the sale of goods or services to the ultimate consumers for personal, non-business use
Distinction between Wholesaling and Retailing

1. Quantity of purchase and sale
2. Prices charged

3. Type of buyer

4. Intended use of the products

5. Methods of operation

6. Location

Functions of Wholesaling

1. Buying

2. Selling

3. Transpiration

4. Warehousing

5. Financing

6. Risk bearing

7. Maintaining price stability

8. Market information
Ways of Retailing in Bangladesh

· Through a shop

· Hawkers, peddlers

· Mail order

· Huts/ temporary shops

Large Scale Retailing

Advantage:

1. Superior management

2. Extensive departmentization

3. Economy in overhead expenses

4. Large buying power 

5. Financial strength

6. Rapid turnover

7. Service to customer
Disadvantage:

1. Absence of personal contact
2. High overhead cost

3. Excessive cost of doing business

4. Dependence on hired employees

5. Higher advertising and service cost

6. Higher rental cost

Factors Affecting for the Growth of Large Scale Retailing

Major factors

1. Improved transport system

2. Improved communication

3. Higher income people

4. Large capital

5. Higher living standards

6. Increased concentration of the population

7. Discount of manufacturer to large purchaser
Minor factors

1. Buying habits

2. Observation of formality

3. High price

4. General apathy

Efficiency of Retailing in Bangladesh
1. Absence of modern retailing techniques

2. Price variation

3. Poor quality of Bangladeshi products

4. Irregular supply

5. Untrained salesman

6. Seasonal capital shortage
7. Transport problem
Cost of Retailing in Bangladesh
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1. Salary of sales personnel
2. Rent of premises

3. Taxes

· Municipal tax

· Trader license tax/ subscription

· Finance tax

· Income tax

4. Transportation costs

5. Insurance

6. Storage cost
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