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CEO-COO-RVP SALES-HEAD DEVELOMENT
TURNAROUNDS-STARTUPS-TELCOM-SW-HW-VLSI-POWER
With a track record of leadership, excellent results through strategic sales and marketing skills in building relationships with customers, driving revenue and growth. Offer a collaborative management style and proven track record of visionary leadership and effective execution, with excellent communication and analytical skills. Successfully established and managed R&D centers, Human Resources, Finance, Operations, and Sales & Marketing departments. Created 3 development centers, diversified teams and turned companies around to profitability. Proven broad based strengths and accomplishments in

	R&D Strategy, Performance
	Sales/Business Development
	Mergers & Acquisitions

	P&L Management
	Bidding Negotiations
	Organizational Restructuring

	Cost Controls and Budgeting
	Marketing Channel Direct
	Team building/Motivation


POSITIONS HELD
	Company
	Region
	Position
	Industries Managed

	Veraz Networks USA
	APAC, and India
	Regional VP Sales
	Telecom SW/HW

	Veraz Networks India
	India
	Managing Director
	General Administration

	Link Logik Tech
	India & USA
	President/CEO
	VLSI and SW Services

	3P Corporation,
	Hong Kong
	Advisor/COO
	Supply Chain Management

	Avedis/FTD
	Singapore & India
	President/CEO
	VSLI Design Center

	Lucent Technologies
	USA & Singapore
	Head of Development
	Telecom Software Dev

	National Transformers
	USA
	COO
	Power Systems


EXPERIENCE

VERAZ NETWORKS PVT LTD., India/USA                                                    08/2005 to Present
Managing Director/RVP Sales APAC and Board

Built the company from ground up and provided leadership to establish visibility of the company in APAC and India. Directed and provide leadership to all functional areas of the company. Planned and built the India center from ground up including negotiating site and various contracts. Setup STPI unit and customs clearance etc., for tax exemptions for the development center. Increased sales by 100% quarter over and delivered overall growth of 400%. Created visibility for the company’s products with all service providers in APAC/ India and generated sales to contributed 20% of company’s global revenue. Generated new new channel partners and distribution partners throughout APAC in addition to direct selling.
LINK LOGIK TECHNOLOGIES PVT LTD., India                                           06/2003 to 08/2005 President/CEO
Established a new startup company and was responsible for directing all aspects of start-up and ongoing operations including R&D, sales, finance, marketing, and staffing. Responsible for executing and reaching milestones that delivered profitability. Provided leadership and drove the company to profitability the very 2nd year.
AVEDIS and FTD, PVT LTD, Singapore/India                                                  12/2002 – 02/2004

President/CEO of Group Companies 

Built the company from ground up and restructured the company completely. Implemented new financial management methodology to cut costs and improve bottom line profits. Created a new design center for ASIC and VLSI Digital and Analog technologies. Restructured the company and increased revenue groth by bring business from Japan and Europe. Implemented new management methodologies, and introduced new marketing tactics to increase sales in Asia Pacific.
BELL LABORATORIES, New Jersey/Texas, USA/Singapore                           12/1984 – 09/2002
Lucent Technologies Inc. 

Directed network architecture, deployment, managed systems engineering, product management and support teams, and AT&T work center operations. Wrote several work center operational procedures for NoCs for Enterprise business unit. Negotiated and managed partnerships with OEM companies worldwide for Bell System of companies. Supervised high technology and highly skilled managers and led project teams in international implementations, joint ventures, enterprise development, and support.

· Professional Services Group, Singapore, Head of Asia Pacific and China, (2000 - 2002)

· Software Products Group, NJ, Technical Manager, (1998 – 2000)

· Communications Software Group, NJ, Senior Project Manager (1996 - 1998)

· Communications Software Group, NJ, Project Manager, (1994 - 1996)

· Business Communications Services Group, NJ Manager Systems Engineering, (1990 - 1994)

· Microelectronics, NJ/Texas, Business Development Manager, (1988 - 1990)
· Microelectronics, NJ/Texas, Manager Quality Engineering (1988 - 1990)

· Power Systems Group, NJ, Development Manager, NJ (1984 - 1988)

18 Years of Work in AT&T/Lucent:

	Established New Development Center
	Managed Standards Department

	Managed Telecom Systems Engineering
	Implemented Project Management

	Managed Business Development
	Managed Worldwide Deployment and Support

	Designed and Integrated NoCs
	Design and Developed Telecom Architecture

	Managed Product Management
	Wrote Several Operational Methods and Procedures

	Managed Quality Department 
	Established manufacturing in South America 


NATIONAL TRANSFORMER CORPORATION, Texas, USA                          01/1980 – 08/1984
President/COO 

Resurrected the company from a dormant stage and established new business and manufacturing of power components for the electronics industry and DoD. Grew the company from 15 employees to 140 employees, and to two factories with 500% revenue growth within 2 years. Created new partnerships and business channels to effectively penetrate the electronics market.
EDUCATION

· MIT Sloan Business School, Cambridge, Massachusetts, USA – Executive Education in Management (1991)
· Columbia University, New York, NY - Executive Education in Finance and Accounting (1990)

· Tuskegee University, Alabama, USA, and Stevens Institute, New Jersey, USA – M.S. in Electrical Engineering, graduated top of the class (1988)
