Door-to-Door “Opening Lines”





Name: ____________________________________





One of the most important parts of any presentation is the “opener” - the first things that happen. With that in mind, you need to completely prepare and rehearse your three possible “openings” for your door-to-door persuasion presentation.


For each of the following, write out the very best way that you can make each specific customer want or need your product before you mention what you are selling.  (Remember - it is usually better to do something, rather than just say something.)





Housewife:
































30ish Bachelor:





























Senior Citizen:






































Correctly completing and practicing these ideas will help you relax and get off to a successful 


start with your presentation. (It will also get you those 3 points!)
