Critical Thinking
You are the computer builder how do you make a profit. Do you buy quality components or do you cut costs? What kind of profit margin are you looking at? Do you make 100 dollars per computer or do you charge more to cover costs? Aside from component costs what are some of the other costs that you will incur? For your volume customers do you cut them a better deal and if you do how much of a deal before it becomes unprofitable. Warranty Information how long what’s covered etcetera. Remember the longer the Warranty the longer you have to support your product. The tradeoff is in having a warranty that appeals to the consumer. 
Flyer professionalism does the flyer look professional. Did you include cartoons? What about misspelled word what does this do for your company. What about using relevant images what does this convey to the consumer?  

What about a company slogan to make your company more recognizable?

