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It Matters How You Shake

Topic: How to achieve a better handshake.

Specific Speech Purpose: To inform the students about the types and secrets of 




       handshake.

Attention Step 


Do you know how to shake? Shake what? I will give you a clue. How do you greet your friends, special friends or even your brothers and sisters in an organization. That is handshake!  Handshake is considered as the universally accepted greeting. But before, it was one of the ancient rituals. According to historian Charles Panati, last 2800 BC in Egypt, folklore places considered handshake as a sign of peace and acceptance. The right hand for them is the weapon hand, presenting it open and without a sword would mean building relationship and forgetting hatred. Though archaic in origin, the handshake is still a great way to network in our modern times particularly in the work world. You may even find yourself shaking the hand of the great person who will be your future spouse. Getting acquainted to all walks of life and hired on a job is easier. As a matter of fact, the chief executive officer of Fortune 500 gave the position to the candidate with a better handshake. See!

Need Step    


Let us reminisce about the handshakes we have experienced. As I go along describing the five types of handshake, try to identify where did those persons whom you have extend your hand belonged.


First, there is the Knuckle Cruncher. These type of  persons are earnest but nervous. They want to convey warmth on your hand through a tight grip but they only succeeded in causing you pain. And this situation becomes worst if you are wearing a ring on your right hand.


Then the Deadfish Handshaker is the opposite problem -- someone who places a limp and lifeless hand. While the Knuckle Cruncher hurts you at least there is a desire to express a real feeling. But the Deadfish Handshaker is just sending a negative message.


Another type is the Pumper. These persons just keep on shaking your hands up and down, along with it, your entire arm. They do not know when to quit, almost as if stalling because of not being sure of what to do next. You may not feel pain but you will feel foolish.


By the way, have you met the Sanitary Handshaker? These persons will barely put three or four fingers in your hand and withdrawn them quickly, almost as if afraid of catching a dreaded disease.

Finally, there is the Condolence Handshaker. They came across as to familiar, clasping your right arm or hand with their left hand and perhaps attempting to hug or even kiss you. I think you can now categorized those people you have in your mind.

You are judged by the quality of your handshake. Based on the result of the study done by Dr. William Chaplin and company at the University of Alabama, the person's handshake is consistent over time and it is related to one’s personality. Those Knuckle Crunchers are considered as persons who lack sensitivity . On the other hand, the Deadfish Handshakers give the impression of having a lackluster personality. The Pumpers are viewed as overly eager but insecure persons. Remember the Sanitary Handshakers, they are those who appear timid and sheepish. Last but not the least problem is the Condolence Handshakers. This behavior maybe appreciated at a funeral but in the world of business, it comes across as to assume an air of superiority and very inappropriate. Finally, the Firm Handshakers are regarded as liberal, intellectual and open to new experiences according to the study of Dr. Chaplin.

Satisfaction Step  


I know you want to be seen like that of the Firm Handshakers. Do not worry for I will share to you some secrets of handshake that are so easy to learn and only require refining. Here is what you should do: Walk up to the person you wish to meet. Look into the person’s eyes, smile and extend your hand. Offer a warm, firm, palm-to-palm handshake. Be sure your weight is equally distributed on both feet and that your handshake is from the elbow. Pumped once or twice after three seconds released the hand even the conversation continues. It is a s simple as like that!


There is a time for everything so it is important to know when to extend a hand. Offer a hand when meeting someone for the first time. The perfect example for this is when you eyeball your textmate or chatmate. A warm handshake may mean your sincerity. Do the same when meeting a distant acquaintance. But as you proffer your hand, simultaneously say, “I’m…” It is best to use both first and last names. This way you may do away with that awkward moment of the forgotten name.


In programs and parties, for instance your debut. Extend a hand when greeting your guests and visitors. If that is not your debut, extend your hand to greet the host (ess). A better way of saying goodbye in social gatherings is by giving a warm handshake. Of course be willing to extend a hand when somebody would like to shake your hand.


Far more important, the handshaking tips. Does your hand tend to get clammy during social gathering? If so, then use a spray-on underarm deodorant or any antiperspirant on the palm of your hand before attending a stressful event. The clammy hand is usually a temporary nervous response. 


What hand do you use when holding beverage? It is better to keep it to your left hand. This way, you are not just freeing your hand ready for handshaking but also avoiding to give a cold and damp hand. 


If you have any disabled right arm or hand, extending your left hand is fine. Do not hesitate in doing so instead warmly shake the proffered right hand of the other person.


I hope that you learned something. Always bear this in mind that it matters how you shake and good handshake opens opportunities! Thank you and goodafternoon.
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