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M. Phone: 0774-765-7165

H. Phone: 01784-452202
E-mail: malusanchez_wa@hotmail.com
PROFESSIONAL PROFILE

Self motivated sales man with inventive and proactive behavior. Looking for ever growing challenges in any fields of sales or in the leadership/management of teams.
WORK EXPERIENCE

Ace Limited Insurance Company.-                                      November 2003- November 2006.

Sales Coordinator.-

Sales &  Management of E.S.B (Employer Sponsor Business) Department.

Activities:  

· Advice and handling of clients accounts, among these, the most important companies at

       national level.  

-    Opening and caring of corporate insurance accounts at national and international level.

-    Advice to clients and handling of complaints. 

      -    Management and negotiation with the main insurance brokers of Ecuador.  

      -    Management of the final negotiations for business closing that may require anyone of

            the departments. 

· Handling of over-due accounts.  

· Emission of insurance policies.  

· To comply and to make comply to the sales department the objectives and goals of the 

      campaigns designated by the institution.  

      -    Direction and leadership of the Sales team.

Accomplishments:

· Best Sales Man Achievement Award 2004_2006

· Diploma of special recognition granted by the president of the company ACE Limited International (Dr. Ignacio Borja ).

· Silver Eagle award (obtained by record in sales in year 2005-2006)

· The Sales objective was Increased in 300% due to the self achievement in sales.

JNF & Co.,  Quito, Ecuador.       Apr/2001 – Mar/2003
JFN&Co is a Business/Finance, Construction and Wine-Distribution company. Supported the sales team and had many helpful experiences that made me accomplish advanced negotiation technics. 

EDUCATION 

SEMINARS   AND COURSES

Several courses in different fields of insurance.  

· Personal self-evaluation course (made by PriceWaterhouse)  

· Several seminars on Sales strategy (E.S.B.)  

COURSES (Bogota, Colombia):  

· Negotiation 1 -approach to the client (3 months)  

· Negotiation 2,3 and 4.(9 months)  

· Advanced Negotiation 1 (1 months)  

· Advanced Negotiation 2 (1 months)  

· Business-Closing Negotiation (3 months)

Laureate International University

Business administration (At present I have cursed 9 semesters)
Tenth and Eleventh grades ( Dunnellon High School, Florida, U.S.A.)

High School Graduate (C.I.E.  International School  Of  Ecuador )

Speaks and writes: English (well), Spanish (mother tongue), Italian (well), 

Hobbies: Chess (High School Chess Champion, USA), Music, piano playing, Wine tasting.

Reading (contemporary economics)
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