REACH OUT METHODS
(So you can become a Mean, Green District Building Machine)

By ENVP, Kathe Rush
Qualification for District Manager:

$6,000 over 1 or 2 months

$7,500 over 3 months

Minimum $2,500 in 1st and last month

Minimum $1,000 in personal volume

Must have $100 in personal volume each month


Districts have maintenance of $2,500 each month

Must continue to have $100 in personal volume each month

Note:  In order to move to the next level (Area), your District must maintain

A least $2,500 each month during the qualification period.
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Method 7:  Hybrids for Couples:  Create Monthly Volume by finding 10 couples to enjoy our Nutritional Hybrids on Autoship.  Preferably they would sign up as wholesale buyers for the discount.  The key to making this successful is knowing what sets our nutritional supplements apart from the others on the market.  
EXAMPLE:

1 Men’s Hybrid     $129

1 Women’s Hybrid$129

___________________

Total Volume:        $258

This qualifies them for the Host Special Products or $100 for $20 as most of us call it.

They can pick up essentials at a HUGE discount.  An example of what they might order is this:

EXAMPLE:

1 Intelligence Shampoo

1 Intelligence Conditioner

1 Thermal Fusion Scalp

1 Leg Vein Formula

___________________

$99 Value for $20

As a wholesale consultant, they get a total of $357 worth of products for only $187.70.  That is approximately 47% discount.  Of course you can fill in the $100 for $20 with any products they choose.  Teenagers? Children?  Add their hybrids………………
If you find 10 couples to enjoy this, you will be looking at $2580 in volume each month before you even add that months new activity.

Method 8:  R.S.V.P (Right Start Value Pack)   When someone needs RIGHT NOW MONEY!
 This method can be used in conjunction with one on one’s, catalogue presentations, group presentations or giving catalogues to individuals wanting to earn the free product and they gather up the orders.
Simply, ask someone to try the products or listen to the presentation.  Once they fall in love, you have them gather up $350 in outside orders (this can be done in a home presentation <class> or the individual can take a catalogue and some samples to work or to their friends and family) – once they get $350 collected in orders, they sign up as a wholesale consultant for $29 plus tax and shipping and they choose $350 absolutely FREE!!  You, as the consultant, get $59 check for every RSVP that is ordered that month from someone you personally sponsored.  There is NO limit to how many RSVP’s you can accumulate in any given month.  If you collect 10, you would receive a check from Arbonne for $640.  If you are a District Manager and these same 10 are your personal, you would get $932.  This is a very popular way to jump start someone into the business because they begin earning immediately.  There is something in it for the consultant ($50 to $75 bonus, plus override and there is something in it for the potential consultant $350+ FREE products.  This is a great thing to offer at a group presentation as well.  Win, win situation for everyone involved.  
Method 9:  10 Minute Presentation using the Arbonne Overview pamphlet.  Item # 2416. (Refer to 10 minute presentation)
Method 10:  FUNDRAISERS – Fundraisers are a great way to build volume, get new contacts AND do this quickly.  Fundraisers can be used to raise money for uniforms, competition fees, championships,  trips, etc..  You basically give them your 35% commission; however when speaking to individuals about the fundraiser – you use verbiage such as “I will give you 100% of my profit”…………………request Fundraiser packet from kathe@myarbonne.com.  Very popular around any holiday.
Method 11:  FOUNDATION – Begin compiling a list of 100 names of individuals to introduce to our fabulous Line Defiance Liquid Foundation.  This is the BEST foundation on the market AND the price of $36 is incredible.  Even those consumers who use no other products on their skin will simply fall in love with our foundation and use over and over. 100 clients x $36 = $3600.  The commission on this is $1260!  Think about if you have 2 other individuals on your TEAM doing this 100 x $36 x 3 = $10,800 in volume.  District one month, AND first step Area.
Benefits at District:


35% discount on products;


Personalized Certificate- signed by CEO, Bob Henry & President, Rita Davenport;


8% Override on Central District Override Volume (including personal orders)


$200 District Bonus with Central District Sales of $5,000 RV and at least five new Independent Consultants with at least $100 PRV in their start month.


You can qualify for a $25 RSVP bonus as a District, when a person in your Central Distict does an RSVP.  There is no limit of  how many RSVP bonues you can get








Method 1:  Hand out 10 sample packs and follow up in the same month.  When you close on all 10, you end up with 10 new clients, or wholesale consultants or business builders.  10 x $298.50 (the retail cost of the RE9) = $2,985. First Step District.  I like this method because it is quick and can be done with other methods combined.  This can be achieved over a period of four days – from them sampling until you follow up and close.  Also, this is a great way for brand new consultants to start out because they usually will go to family and friends (warm market) who will support them in their business.  Second month,  follow up with those 10 to get referrals and potential business builders launched.





Method 2:  As a new consultant  who purchased  their NutriMinC RE9 Business Builder set ($1,194) and identified at least 2 other business partners in the same month who did the same (2 x $1,194 = $2,388).  $2,168 + $1,194 = $3,582 First Step District.  As a leader, I immediately help the new consultant begin to identify key people whom they want to work with in their business.





Method 3:  Classes – Have at least 5 classes (per month – very doable).  Sell at least 2 RE9 sets per class $298.50 x 2 = $597 x 5 = $2,985 First Step District.  Keep in mind, many Regional and National Vice Presidents built their business with this motto: (in reference to classes per month) 6 for Success, 8 to be Great and 10 to Win.





Method 4:  Drop Offs – Drop off 4 Brand New RE9 sets a week with a sample pack with each.– following up in 2 to 3 days with presentation. After using the sample pack for two to three days, they decide they can’t live without the RE9 set, they can purchase the one you dropped off  or order you a new one back with their order.  Close with  Arbonne’s exclusive “3 Ways to Win”:  Client, Wholesale Consultant or Business Builder.  If all 4 drop offs per week JUST purchased the RE9 set – that is 16 sets in a month. 16 x $298.50 = $4,776  in personal sales First Step District.  Look what happens if you just have 1 more business partner doing the same thing: $4,776 x 2 = $9,552. District One Month – LOOK at what happens if you have 2 business partners doing the same thing $4,776 x 3 = $14,328. District 1 Month and First Step Area!!!  This is why the Drop Off  System works so well and are moving consultants up the ladder so quickly.  You are doing 16 presentations a month (4 a week, very doable, not over-whelming) and identifying 2 new business partners to do the same.  Very effective.  What usually happens is they end up with more volume than these numbers indicate because they have several individuals who want to do the business and instead of $298.50, they purchase the Business Builder set at $1,194.  When you share with individuals the closing options (3 Ways to Win)” choose a retail client, a wholesale consultant or a Business Builder”, what I have learned is the consumer LOVES choices.  This makes it really easy for individuals to close after their presentations.





Method 5:  Instead of drop offs – identify 3 to 4 people a week you think would benefit from hearing about the products and business.  Have them come to your home for high tea or a salad lunch.  Tell them up front that you want to share something really exciting that you have found and are showing individuals you have hand picked to hear about this.  After lunch, they can see if any or part of it is a fit for them, if not, they may know someone it would be a fit for.  





Seat them all at the table – have the gold bag with new products in front of them.  Do the flipchart presentation as they are eating their lunch.  After they are finished with lunch, have them put the serum and day cream on the back of one hand. They can use your demo products or sample packs.  They can put the eye cream under one eye (even on top of their existing make-up).  They can try the lift on their neck. If they love it, they can purchase the brand new one in front of them and order a new one back for you in their first order. Close like you normally would.


The potential is endless. 4 x 4 = 16  16 x $298.50 = $4,776 First Step District  or 16 x $1194 = $19,104 District One Month, First Step Area.





Method 6:  For TEENS & young people:  Do the same flipchart presentation – instead of skin care, have all the color sets Arbonne has chosen on pages 48 & 49 of the catalogue,  available for their use – you can still keep it down to 4 people.  THIS AGE GROUP LOVES TRYING BEFORE BUYING.  You close them by offering the $29 sign-up which allows them to get the color set for $116.50 x 35% discount. ($75.72 plus tax) and because they have a $100 order and signed up, they get to choose 1 free product.  They can choose their foundation or a cleanser.  Make sure each guests leaves with a sample of the new Intelligence line as a thank you for attending.  4 x 4 = 16 presentations = $1,884 First Step District.  If you choose to sell retail to all 16, you will earn $652.40 in commission – you can figure the math really fast!  When you teach just 2 more individuals to do the same, you have $5,592 in volume for one month.  This presentation can be done in dorm rooms or at a sorority house, etc.  Business Builder would purchase 6 sets @ $116.50 each.  That would be $699 retail volume.  Their cost - $454.35 plus tax and shipping.














