經貿英語聽說
（課程代號：8007）

PART ONE: SPOT DICTATION (20%, 1% each)

Listen to the fallowing passage and fill in the gaps with the words you hear. Altogether the passage will be read to you twice.


    International trade is the (1)____ of goods and services produced in one country for goods and services (2)____ in another country. There are (3) _____reasons for it. The distribution of natural (4)____ around the world is somewhat haphazard: some nations (5)____ natural deposits in excess of their own requirements (6)___ other nations have none. For example, Britain has large (7)____ of coal but lacks many (8)____ such as nickel, copper, aluminum etc., whereas the (9)____ states have vast oil deposits but little else. In the (10)______ of natural products climate plays a (11)____ role. Some products will only grow in (12)_____ climates whereas others, such as citrus (13) ____, require a Mediterranean climate. Moreover, some nations are unable to produce (14) _____ of a particular product to satisfy a large home (15) _____, for example, Britain and wheat. These are the reasons why international trade first began.

    With the development of (16)_____ and' technology, there arose another incentive for nations to exchange their (17)______. It was found that it made economic sense for a nation to (18)____ in certain activities and produce those goods for which it had the most (19)____ , and to exchange those goods for the products of other nations which had advantages in different fields. This trade is based on the principle of (20)______ advantage.

PART TWO STATEMENT (20%, 2% each)

You will hear 10 statements. At the end of each statement you will be given 10 seconds to answer each of the following ten questions. The statements will be read only once. 


21. What are they doing now?
A. Moving to London.     B. Looking for a new job.
C. Searching for a flat. D. Hunting for a house.

22. What is the profession of the speaker?
A. doctor. B. typist. C. lecturer. D. mathematician.

23. This means that the cashiers are
A. helpful. B. unprofessional. C. professional. D. unskillful.

24. What does the speaker mean?
A. He's not definite about the trip.     B. He would like to take more trips.
C. He's decided against taking the trip. D. He doesn't like discussing the trip.

25. The speaker is
A. self-employed.             B. jobless. 
C. a social security officer. D. a professional baby-sitter.

26. This advice means that you should
A. turn suddenly to one side. B. slow down gradually.
C. brake immediately.         D. clear out the glass,

27. When did the crime take place?
A. Last night. B. This morning. C. Several days ago. D. Yesterday afternoon.

28. Joe went to court because he was a
A. law breaker. B. trainee lawyer. C. friend of the judge. D. traffic policeman.

29. Where did the speaker think they were supposed to meet?
A. On the platform. B. On the train. 
C. Near the stairs. D. At the information desk.

30. What is being described?
A. Telephone. B. Telegraph. C. Microfilm. D. Microscope.

PART THREE CONVERSATION (20%, 2% each)

In this part, you will hear ten short conversations between two speakers. At the end of each conversation you will be given 10 seconds to choose the relevant statement. Each conversation will be read twice.

31. A. The Best Bag Company is on Eleventh Street.
    B. The Best Bag Company is in the suburbs.
    C. The Best Bag Company is in the city.
    D. The Best Bag Company is by the river.

32. A. The caller is the director of the company.
    B. The caller is a friend of the woman.
    C. The caller is an employee of the company.
    D. The caller is from California

33. A. The meeting has started.
    B. The woman will not attend the meeting.
    C. The meeting has not started yet.
    D. The man will not attend the meeting.

34. A. The man means that it's really nice to have a change.
    B. The man means that they ought to have been changed long ago.
    C. The man means that the curtains are of a wrong colour.
    D. The man means that the curtains are still quite good. 

35. A. The woman's usual attitude towards films is mixed.
    B. The woman's usual attitude towards films is fascinated.
    C. The woman's usual attitude towards films is enthusiastic.
    D. The woman's usual attitude towards films is disinterested.

36. A. The woman's sister was probably upset.
    B. The woman's sister had little education.
    C. The woman's sister always writes like that.
    D. The woman's sister usually never writes,

37. A. The man's purpose in visiting was to take a course.
    B. The man's purpose in visiting was to see the city.
    C. The man's purpose in visiting was to go to the park.
    D. The man's purpose in visiting was to take a rest.

38. A. The man indicates that most people like the museum.
    B. The man indicates that it is difficult to get up early.
    C. The man indicates that there might be varied opinions.
    D. The man indicates that it is a problem to get there.

39. A. The woman does not really need his help.
    B. The woman has not started thinking about it yet.
    C. The woman is very grateful to the man for his advice.
    D. The woman has already talked with the man.

40. A. The woman is overjoyed.
    B. The woman is confused.
    C. The woman is surprised.
    D. The woman is supportive.

PART FOUR TALK (40%, 2% each) 

Section A

Listen to the following talk and fill in the gaps with appropriate words. Altogether the talk will be read to you twice.  


    Nowadays (41) ____ is just one of the factors which influence a would-be (42) ______. While it will always be a consideration, quality, service, reliability, etc. may be equally or even more important considerations. Most (43) _______ are sold at a (44) ________ price, although, particularly with large or repeat orders, some (45) ____ may be feasible. When bargaining a seller expects to (46) ______ the asking price and the buyer expects to (47) ______ the original offer.

    Pricing (48) ______ from the other 3 Ps because it results in (49)______ while the others all lead to (50) _______. To price well you must continually (51)______your price, you must relate it to your market (52) _____ and be prepared to charge (53)______ (54)______ in different market segments. In deciding on a price a company should not look only at (55)_____.

Section B

Listen to the following talk and choose the correct answer. Altogether the talk will be read to you twice.


56. According to this talk, hundreds of millions of dollars in college aid goes unclaimed each year, because ______
A. these awards are only available to US students.
B. These awards are based on need and grade point average.
C. Students and their parents have no knowledge of their existence.
D. These awards are not based on need or grade point average, but on other factors. 

57. Which of the following statements about Daedalus's search service in NOT true?
A. It's fast and inexpensive.
B. Listings of awards database are quickly updated, so you'll have access to the most current information.
C. Their database covers scholarships, grants, fellowships and loans. Totaled more than 3 million listings.
D. Their CD-ROM version of database is updated 3 times a quarter.

58. This service is suitable for students except
A. primary school students.
B. high school students.
C. college and university students.
D. foreign students.

59. The charge of this service is

A.＄39. B.＄49. C.＄59. D. ＄29.

60. If/Once you apply,

A. you are guaranteed to get at least 7 kinds private-sector financial aid.
B. you only need to complete a confidential student data form, and sent it 10 Daedalus along with your payment. The company then will take care of the rest for you.
C. you need to buy a book with potential sources of financial aid, guidelines and suggestions on how to apply to sources from the company.
D. the company will respond to you within 2 to 3 weeks. 

