The Ten Commandments of Networking 


Modified from a presentation by Donna Fisher, Houston, Texas





How about a fresh look at networking?  Creating a world of contacts that give you more knowledge, more opportunity. None of us is as smart as all of us, so we need to get to know each other better: professionally and personally.  These are the “how to’s” of developing a networking lifestyle that enhances  success, satisfaction and fulfillment.





1.  Give Up “The Lone Ranger” Mentality  It is a misperception that it is a weakness to rely on others. Start creating a circle of friends that are good at what you are not.  Not to be a substitute for your weaknesses but to reinforce and learn in those areas where you have no knowledge nor inclination.





2.  Honor Your Relationships  Networking opens communication lines.  What are those little things you can pass along that may help others.  What goes around comes around.  The more you give, the more others want to give in return.  Never take advantage of a relationship. People tire of a mooch.





3.  Acknowledge  A simple thank you.  A genuine congratulations.  A note of appreciation. Do you realize that acknowledgment and encouragement are the most valued yet underutilized tools today.  And it doesn’t cost that much to give.  Do you want to look good ?  Brag on someone else’s work.  





4.  Send A Note Today  Do it today!  Go get some 5 X 7 note cards (yes, they have them at Eckerd’s) within the next 24 hours.  And dare yourself to write one note a day.  Two lines will suffice.  Mail it to a friend or a business acquaintance.  Send it to someone who wouldn’t be expecting it.  Just thinking about you.  Hope you are doing well at .., I appreciate ..,  Give me a call.





5. Manage Yourself As A Resource  What are your needs?  What are your values?  What do you love?  What are important things about yourself?  What are you looking for? How do you want to interact?  If you get a handle on these, you can do a better job of  moving toward your goals.





6.  Take Initiative  Get the flow going in terms of communication.  Understanding more about the other person.  Don’t wait for other people to come to you.  Use the 3 foot rule.  If someone is within 3 feet of you, find out something about them.  It grows your scope of friends..





7.  Ask For What You Want    If there is some help you are looking for, be specific and direct.  Don’t make the other person guess what you need.  Avoid asking  close-ended questions that can be answered with a yes or no.  If the person cannot help you, then ask “Who do you recommend?”





8.  Expand Your Horizons  Make it a goal to find 250 close contacts.  These contacts could include neighbors, church friends, business associates....  The more you have, broader your base is for understanding the world around you.





9.  Follow the Golden Rule of Networking  Give unto others as you would have them give unto you.  It has a boomerang effect.  If you are continually taking,  they will quickly know.  If you are a natural giver, you will have an army of anxious friends ready to return the favor.





10.  Make Networking a Way of Life  Make your giving-attitude a skill.   Be sure you don’t make the mistake of not asking for help because they may say no.  Don’t decide for the other person.  It may be their pleasure to help.  You may be shutting down a valuable association that would have a lasting benefit into the future.
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