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Supply crunch and heated demand push recreational property prices higher, year-over-year 
TORONTO, May 13 /CNW/ - Canadian recreational property prices experience double digit increases in most markets examined as demand outweighs supply, year-over-year. Market conditions are unlikely to ease anytime soon as there will be seven prospective cottage/recreational property purchasers for every two cottage owners that plan to sell their property within the next three years, according to Royal LePage Real Estate Services' 2005 Recreational Property Report poll.

The Royal LePage Recreational Property Report 2005 comprises a poll of cottage owner and buyer attitudes (conducted by Maritz Research) and a market analysis of trends, activity and prices in recreational property markets across Canada. Prospective purchasers need not despair about the rise in recreational property values. Royal LePage's market analysis uncovered hidden gems that are still affordable for those on a limited budget. This survey found a slice of paradise is within reach in areas in Prince Edward Island, Nova Scotia, Ontario, Alberta and British Columbia.

According to the market analysis, significant price appreciation was recorded in most provinces and categories examined. For example, standard land access waterfront properties increased by 15.0 per cent, recreational chalet/condominium increased by 15.7 per cent, recreational chalet properties increased by 15.6 per cent, and recreational condominiums by 15.8 per cent, year-over-year.

Currently, nine per cent (9%) of Canadians own a cottage/recreational property while five per cent (5%) are planning to purchase one within the next two to three years.

"Financial inheritance, an aging population, changing lifestyles, and technological advancements are some of the factors drawing more buyers into the recreational property market causing a disproportionate number of buyers to sellers," said Phil Soper, president and CEO, Royal LePage Real Estate Services.

Soper added: "Given that only 17 per cent of current owners report that they will consider selling their recreational property in the next two to three years, and that there is limited property available, potential purchasers may have to be more flexible in their search."

Clearly, the experience searching for recreational property has changed in recent years. When current cottage/recreational property owners and potential purchasers were asked, "If they had/are having an easy or difficult time finding a cottage/recreational property," the majority of owners (85%) said they had had an easy time, while 48 per cent of current prospective purchasers report that they are having a difficult time.

When asked to identify the most challenging factor in finding a cottage/recreational property, prices and distance topped the list for both owners and potential purchasers.

For potential purchasers, a longer cottage commute is a new reality. For example, 45 per cent of current owners say it takes them less than one hour to reach their dock while 23 per cent say the drive takes them between one and one and a half hours. When potential purchasers were asked, "What is the maximum amount of time they would be willing to drive to reach a cottage/recreational property?" 20 per cent said less than one hour and another 20 per cent said one and a half hours. On the other end of the scale, nine per cent (9%) would drive between three and four hours, while five per cent (5%) would drive more than seven hours.

The traditional definition of cottage life has changed with the times. For many, it is no longer a retreat from the city and work. Today, many want the option of being able to extend their cottage weekends by being connected online. For example, for prospective purchasers in Canmore, Alberta and Haliburton, Ontario, Internet access is an important consideration when it comes to purchasing their getaway home.

Forty-eight per cent (48%) of potential purchasers report that it is important to have Internet access at the cottage/recreational property in which they are considering to buy, while 36 per cent of owners deem it important.

On the greener side, 86 per cent of potential purchasers and 76 per cent of owners report that it is important to have an environmentally friendly cottage with features such as solar panels, eco-friendly water and sewage systems.

