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American Express wrote this so the readers can be informed about tips of negotiation. American
Express wrote about tips that will help to start a negotiation. The tips and suggestions
continue to the middle of negotiation. The last tips and suggestions were how to end a
negotiation and get the best deal.
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Wikipedia wrote this page to inform the readers. They talk about what negotiation is for and that
we usually do it without knowing. They also write about the tactics and strategies. Then

they describe each strategy and tactic under the strategies and tactics.



